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Underfloor heating
naturally efficient

Welcome

Chris Ingram

Chairman

UHMA

Managing Director

Continental Underfloor Heating
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Seminar Content

• UHMA – who, what, why?

• Why the change from radiators to UFH

• What is, and will, happen

• How it may (will?) affect you

• UHMA’s role 
– Trusted suppliers

– New installer & designer membership

– Uhma approved training

• Q & A
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UHMA

• Surface heating and cooling trade association

– Formerly “Underfloor Heating Manufacturers Association”

• Internationally recognised and affiliated to Eu-Ray

– European surface heating and cooling association

• 14 years old with over 40 member companies

– Component manufacture, design, supply, installation

• Stringent membership criteria

UHMA Objectives

• Set & promote technical standards

– Materials, Design, Installation, Corporate strength

• Increase awareness of products and their efficiency

• Represent industry

– Local, National & European government

– British, European & International standards

• Ensure TRUST
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Why UFH?

Greater proven 

efficiency no 

matter what the 

heat source

“…floor heating comes out as the 
best system in all cases….”

Professor Bjarne W. Olesen

International Centre for Indoor Environment & Energy

Technical University of Denmark

2005 Eu-Ray European Energy Performance in Buildings Directive Study
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“…floor heating comes out as 
the best system in all cases….”

• Condensing Boilers – the main market
• 20% vs “normal” radiators**

• 90% condensing with UFH**

• 75% condensing with rads**

• 5% vs low-temperature radiators* 

• Heat pumps
• 30% vs LT rads with GSHP*

• 20% vs LT rads with ASHP*

• * Source: Euray EPBD Study. ** Source:  Wavin.

What this means

• Higher rate of specification

• Impact on working methods

• Take stock of your skills

• Beware cowboys

• Seize the opportunity sooner 
rather than later
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Ensuring trust - UHMA

• Targeted increase in membership

– The future movers and shakers

• Extensive training

– Designers and installers

– Recognised and accredited, 

• e.g. BPEC, Logic, CUFH

– Look for UHMA approved courses

• Pre and post-sale advice

• New membership categories

– Recognised Installer

– Recognised Designer

– People who can be trusted

Summary

• UFH market will grow rapidly

• UFH efficiency with any heat source

• Legislation will follow, eventually

• UHMA Members can be trusted

• If designer / specifier 

– Insist on UHMA qualified installer

– Insist on UHMA member to supply

• If installer / potential installer

– Get trained on a UHMA recognised 
course

– Join UHMA as a Recognised Installer / 
Designer
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Chris Ingram

Chairman, UHMA

chairman@uhma.org.uk

www.uhma.org.uk

Questions


